
petty nature.  These are the years of  "adjustment."  If  
the marriage survives them it  is  more than apt  to 
become a permanent al l iance.  These facts no 
experienced married person will  deny.  Again we see 
the "effect" without understanding the "cause." 

While there are other contributing causes,  yet ,  in 
the main,  lack of harmony during these early years of  
marriage is  due to the slowness of  the chemistry of the 
minds in blending harmoniously.  Stated differently,  
the electrons or  units  of  the energy called the mind 
are often neither extremely fr iendly nor antagonist ic  
upon first  contact;  but ,  through constant associat ion 
they gradually adapt themselves in harmony, except in 
rare cases where associat ion has the opposite effect  of 
leading,  eventually,  to open hosti l i ty between these 
units .  

I t  is  a  well  known fact  that  after a  man and a 
woman have l ived together for ten to f if teen years 
they become practically indispensable to each other,  
even though there may not  be the sl ightest  evidence of 
the state of mind called love.  Moreover,  this  
associat ion and relat ionship sexually not  only 
develops a natural ,  aff ini ty between the two minds,  
but  i t  actually causes the two people to take on a 
similar facial  expression'  and to resemble each other 
closely in many other marked ways.  Any competent  
analyst  of  human nature can easi ly go into a crowd of 
strange people '  and pick out  the wife after  having 
been introduced to her husband.  The expression of the 
eyes,  the contour of the faces and the tone of the 
voices of  people who have long been associated in 
marriage,  become similar  to a marked degree.  

So marked is  the effect  of  the chemistry of  the 
human mind that  any experienced public speaker may
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quickly interpret  the manner in which his  statements 
are accepted by his  audience.  Antagonism in the mind 
of but  one person in an audience of one thousand may 
be readily detected by the speaker who has learned 
how to "feel" and register  the effects  of  antagonism. 
Moreover,  the public speaker can make these 
interpretat ions without observing or in any manner 
being influenced by the expression on the faces of 
those in his  audience.  On account of  this  fact  an 
audience may cause a speaker to r ise to great  heights 
of  oratory,  or  heckle him into fai lure,  without making 
a sound or denoting a single expression of sat isfaction 
or dissat isfaction through the features of the face.  

All  "Master Salesmen" know the moment the 
"psychological  t ime for closing" has arrived;  not  by 
what the prospective buyer says,  but  from the effect  of 
the chemistry of  his  mind as interpreted or "fel t"  by 
the salesman. Words often belie the intentions of 
those speaking them but a correct  interpretation of the 
chemistry of  the mind leaves no loophole for such a 
possibil i ty.  Every able salesman knows that  the 
majori ty of  buyers have the habit  of  affect ing a 
negative at t i tude almost  to the very cl imax of a sale.  

Every able lawyer has developed a sixth sense 
whereby he is  enabled to "feel" his  way through the 
most  artfully selected words of  the clever witness who 
is  lying,  and correctly interpret  that  which is  in the 
witness 's  mind,  through the chemistry of the mind.  
Many lawyers have developed this  abil i ty without 
knowing the real source of i t ;  they possess the 
technique without the scientif ic understanding upon 
which it  is  based.  Many salesmen have done the same 
thing.  
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One who is  gif ted in the art  of correctly the 
chemistry of  the minds of  others may,  f igurat ively 
speaking,  walk in at  the front door of  the mansion of a 
given mind and leisurely explore the entire building,  
noting al l  i ts  details ,  walking out  again with a 
complete picture of the interior of  the building,  
without the owner of  the building so much as knowing 
that  he has entertained a visi tor .  I t  wil l  be observed,  
in the lesson Accurate Thinking,  that  this  principle 
may be put  to a very pract ical  use (having reference to 
the principle of  the chemistry of the mind).  The 
principle is  referred to merely as an approach to the 
major principles of this  lesson.  

Enough has already been stated to introduce the 
principle of  mind chemistry,  and to prove,  with the aid 
of  the student 's  own every-day experiences and casual 
observations that the moment two minds come within 
close range of each other a noticeable mental  change 
takes place in both,  sometimes registering in the 
nature of  antagonism and at  other t imes registering in 
the nature of  fr iendliness.  Every mind has what might 
be termed an electr ic  f ield.  The nature of  this  f ield 
varies,  depending upon the "mood" of the individual  
mind back of i t ,  and upon the nature of  the chemistry 
of  the mind creating the "field."  

I t  is  believed by this  author that  the normal or 
natural condition of  the chemistry of  any individual  
mind is  the result  of  his physical heredity plus the 
nature of  thoughts which have dominated that  mind; 
that every mind is continuously changing to the extent 
that  the individual 's  philosophy and general  habits  of  
thought change the chemistry of  his  or her mind.  
These principles the author BELIEVES to be true.  
That  any individual  may voluntari ly change the
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chemistry of  his  or  her mind so that  i t  wil l  ei ther 
at tract  or  repel  al l  with whom it  comes in contact is  a 
KNOWN FACT! Stated in another manner,  any person 
may assume a mental  at t i tude which wil l  at tract  and 
please others or  repel  and antagonize them, and this  
without the aid of  words or facial  expression or other 
form of bodily movement or demeanor.  

Go back,  now, to the defini t ion of a "Master 
Mind" -  a  mind which grows out  of  the blending and 
coordination of two or more minds,  IN A SPIRIT OF 
PERFECT HARMONY, and you will  catch the full  
s ignif icance of the word "harmony" as i t  is  here used.  
Two minds wil l  not  blend nor can they be co-ordinated 
unless the element of  perfect  harmony is  present,  
wherein l ies the secret  of  success or  fai lure of 
practical ly al l  business and social  partnerships.  

Every sales manager and every mili tary 
commander and every leader in any other walk of l i fe 
understands the necessi ty of  an "espri t  de corps"-a 
spiri t  of  common understanding and co-operation -  in 
the at tainment of  success.  This mass spiri t  of  harmony 
of purpose is  obtained through discipline,  voluntary or 
forced,  of such a nature that the individual  minds 
become blended into a "Master  Mind," by which is  
meant that  the chemistry of  the individual  minds is  
modified in such a manner that  these minds blend and 
function as one.  

The methods through which this  blending process 
takes place are as numerous as the individuals 
engaged in the various forms of leadership.  Every 
leader has his or  her own method of co-ordinating the 
minds of the followers.  One wil l  use force.  Another
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uses persuasion.  One wil l  play upon the fear  of 
penalt ies while another plays upon rewards,  in order 
to reduce the individual  minds of a given group of 
people to where they may be blended into a mass 
mind.  The student wil l  not  have to search deeply into 
history of  statesmanship,  polit ics,  business or  f inance, 
to discover the technique employed by the leaders in 
these fields in the process of  blending the minds of 
individuals into a mass mind.  

The really great  leaders of the world,  however,  
have been provided by Nature with a combination of 
mind chemistry favorable as a nucleus of  at tract ion 
for other minds.  Napoleon was a notable example of a 
man possessing the magnetic type of mind which had a 
very decided tendency to attract  al l  minds with which 
i t  came in contact .  Soldiers fol lowed Napoleon to 
certain death without f l inching,  because of the 
impell ing or at tract ing nature of  his  personali ty,  and 
that  personali ty was nothing more nor less than the 
chemistry of  his  mind.  

No group of minds can be blended into a Master 
Mind if  one of the individuals of  that  group possesses 
one of these extremely negative,  repellent  minds.  The 
negative and posit ive minds wil l  not  blend in the 
sense here described as a Master  Mind.  Lack of 
knowledge of this  fact  has brought many an otherwise 
able leader to defeat .  

Any able leader who understands this  principle of 
mind chemistry may temporari ly blend the minds of 
practical ly any group of people,  so that  i t  wil l  
represent  a mass mind,  but  the composit ion wil l  
disintegrate almost the very moment the leader 's 
presence is  removed from the group.  The most
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successful  l i fe-insurance sales organizations and other 
sales forces meet  once a week,  or  more often,  for the 
purpose of -  OF WHAT? 

FOR THE PURPOSE OF MERGING THE 
INDIVIDUAL MINDS INTO A MASTER MIND 
WHICH WILL, FOR A LIMITED NUMBER OF 
DAYS, SERVE AS A STIMULUS TO THE 
INDIVIDUAL MINDS! 

It  may be,  and generally is ,  t rue that  the leaders 
of these groups do not understand what actually takes 
place in these meetings,  which are usually cal led "pep 
meetings."  The routine of such meetings is  usually 
given over to talks by the leader and other members of 
the group,  and occasionally from someone outside of 
the group,  meanwhile the minds of the individuals are 
contacting and recharging one another.  

The brain of a  human being may be compared to 
an electr ic battery in that  i t  wil l  become exhausted or 
run down, causing the owner of i t  to feel  despondent,  
discouraged and lacking in "pep." Who is so fortunate 
as never to have had such a feel ing? The human brain,  
when in this  depleted condit ion,  must  be recharged,  
and the manner in which this  is  done is  through 
contact with a more vi tal  mind or minds.  The great 
leaders understand the necessi ty of this  "recharging" 
process,  and,  moreover,  they understand how to 
accomplish this  result .  THIS KNOWLEDGE IS THE 
MAIN FEATURE WHICH DISTINGUISHES A 
LEADER FROM A FOLLOWER! 

Fortunate is  the person who understands this 
principle sufficiently well  to keep his  or her brain 
vital ized or "recharged" by periodically contacting i t  
with a more vital  mind.  Sexual  contact  is  one of the
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most effective of  the st imuli  through which a mind 
may be recharged,  providing the contact  is  
intel l igently made,  between man and woman who have 
genuine affection for each other.  Any other sort  of  
sexual  relat ionship is  a  devital izer  of  the mind.  Any 
competent  practi t ioner of Psycho-therapeutics can 
"recharge" a brain within a few minutes.  

Before passing away from the brief  reference 
made to sexual  contact  as a means of revital izing a 
depleted mind i t  seems appropriate to cal l  at tention to 
the fact that  all  of  the great leaders,  in whatever walks 
of  l i fe they have arisen,  have been and are people of  
highly sexed natures.  (The word "sex" is  not  an 
indecent word.  You' l l  f ind i t  in al l  the dict ionaries.)  

There is  a  growing tendency upon the part  of  the 
best  informed physicians and other health 
practi t ioners,  to accept the theory that  al l  diseases 
begin when the brain of  the individual  is  in a depleted 
or devital ized state.  Stated in another way,  i t  is  a  
known fact  that  a  person who has a perfectly vital ized 
brain is  practical ly,  if  not  entirely,  immune from all  
manner of disease.  

Every intel l igent  health practi t ioner,  of  whatever 
school or  type,  knows that  "Nature" or  the mind cures 
disease in every instance where a cure is  effected.  
Medicines,  fai th,  laying on of hands,  chiropractic,  
osteopathy and al l  other forms of outside st imulant are 
nothing more than art if icial  aids to NATURE, or ,  to 
state i t  correctly,  mere methods of  set t ing the 
chemistry of  the mind into motion to the end that  i t  
readjusts  the cel ls  and t issues of  the body,  revital izes 
the brain and otherwise causes the human machine to 
function normally.  
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The most  orthodox practi t ioner wil l  admit  the 
truth,  of  this  statement.  

What,  then,  may be the possibil i t ies of  the future 
developments in the f ield of mind chemistry? 

Through the principle of  harmonious blending of 
minds perfect health may be enjoyed.  Through the aid 
of  this same principle sufficient power may be 
developed to solve the problem of economic pressure 
which constantly presses upon every individual .  

We may judge the future possibil i t ies of  mind 
chemistry by taking inventory of i ts  past  
achievements,  keeping in mind the fact that  these 
achievements have been largely the result  of 
accidental  discovery and of chance groupings of  
minds.  We are approaching the t ime when the 
professorate of  the universi t ies wil l  teach mind 
chemistry the same as other subjects  are now taught.  
Meanwhile,  s tudy and experimentation in connection 
with this  subject  open vistas of possibil i ty for the 
individual s tudent .  

·  ·  ·  ·  ·  ·  ·  ·  
MIND CHEMISTRY AND ECONOMIC, POWER: 

That  mind chemistry may be appropriately applied to  
the workaday affairs of  the economic and,  commercial  
world is  a  demonstrable fact.  

Through the blending of two or more minds,  in a 
spir i t  of  PERFECT HARMONY, the principle of  mind 
chemistry may be made to develop sufficient  power to 
enable the individuals whose minds have been thus 
blended to perform seemingly superhuman feats.  
Power is  the force with which man achieves success in 
any undertaking.  Power,  in unlimited quanti t ies,  may,  
be enjoyed by any group of men,  or men and women,
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who possess the wisdom with which to submerge their  
own personali t ies and their  own immediate individual  
interests ,  through the blending of their  minds in a 
spir i t  of  perfect  harmony. 

Observe,  profi tably,  the frequency with which the 
word "harmony" appears throughout this  Introduction! 
There can be no development of a  "Master  Mind" 
where this  element of  PERFECT HARMONY does not  
exist .  The individual  units  of  the mind wil l  not  blend 
with the individual  units  of  another mind UNTIL THE 
TWO MINDS HAVE BEEN AROUSED AND 
WARMED, AS IT WERE, WITH A SPIRIT OF 
PERFECT HARMONY OF PURPOSE. The moment 
two minds begin to take divergent roads of interest  the 
individual  units  of  each mind separate,  and the third 
element,  known as a "MASTER MIND," which grew 
out of the fr iendly or harmonious al l iance,  wil l  
disintegrate.  

We come, now, to the study of some well  known 
men who have accumulated great power (also great  
fortunes) through the application of mind chemistry.  

Let  us begin our study with three men who are 
known to be men of great  achievement in their  
respective f ields of  economic,  business and 
professional  endeavor.  

Their  names are Henry Ford,  Thomas A. Edison 
and Harvey S.  Firestone.  

Of the three Henry Ford is ,  by far ,  the most  
POWERFUL, having reference to economic and 
financial  power.  Mr.  Ford is  the most  powerful  man 
now l iving on earth.  Many who have studied Mr.  Ford 
believe him to be the most  powerful  man who ever
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l ived.  As far as is  known Mr.  Ford is  the only man 
now living,  or  who ever l ived,  with sufficient  power 
to outwit  the money trust  of  the United States.  Mr.  
Ford gathers mil l ions of dollars  with as great  ease as a 
child f i l ls  i ts  bucket  with sand when playing on the 
beach.  I t  has been said,  by those who were in posit ion 
to know, that  Mr.  Ford,  i f  he needed i t ,  could send out  
the call  for  money and gather in a bil l ion dollars (a 
thousand mill ion dollars)  and have i t  available for  use 
within one week.  No one who knows of Ford's  
achievements doubts this.  Those who know him well  
know that he could do i t  with no more effort  than the 
average man expends in raising the money with which 
to pay a month's  house rent .  He could get  this  money, 
if  he needed it ,  through the intel l igent  applicat ion of 
the principles on which this  course is  based.  

While Mr.  Ford's  new automobile was in the 
process of perfection,  in 1927,  i t  is  said that  he 
received advance orders,  with cash payments,  for  more 
than 375,000 cars.  At an estimated price of  $600.00 
per car this  would amount to $225,000,000.00 which 
he received before a single car was delivered.  Such is  
the power of confidence in Ford's  abil i ty.  

Mr.  Edison,  as everyone knows, is  a  philosopher,  
scientist  and inventor.  He is ,  perhaps,  the keenest  
Bible student  on earth;  a  student  of  Nature 's  Bible,  
however,  and not of  the myriads of man-made Bibles.  
Mr.  Edison has such a keen insight  into Mother 
Nature 's  Bible that  he has harnessed and combined, 
for  the good of mankind,  more of Nature 's  laws than 
any other person now living or who ever l ived.  I t  was 
he who brought together the point  of  a needle and a 
piece of revolving wax,  in such a way that  the
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vibrat ion of the human voice may be recorded and 
reproduced through the modern talking machine.  

(And i t  may be Edison who will  eventually enable 
man to pick up and correctly interpret  the vibrat ions 
of thought which are now recorded in the boundless 
universe of  ether,  just  as he has enabled man to record 
and reproduce the spoken word.)  

I t  was Edison who first  harnessed the l ightning 
and made i t  serve as a l ight  for  man's  use,  through the 
aid of the incandescent electr ic l ight  bulb.  

I t  was Edison who gave the world the modern 
moving picture.  

These are but a few of his outstanding 
achievements.  These modern "miracles" which he has 
performed (not  by trickery,  under the sham pretense of  
superhuman power,  but  in the very midst  of  the bright 
l ight  of  science) transcend al l  of the so-called 
"miracles" described in the man-made books of 
f ict ion.  

Mr.  Firestone is  the moving spir i t  in the great 
Firestone Tire industry,  in Akron,  Ohio.  His industrial  
achievements are so well  known wherever automobiles 
are used that no special  comment on them seems 
necessary.  

All  three of these men began their  careers,  
business and professional ,  without capital  and with 
but  l i t t le  -  schooling of that  type usually referred to as 
"education." 

All  three men are now well  educated.  All  three 
are wealthy.  All  three are powerful .  Now let  us 
inquire into the source of their  wealth and power.  
Thus far  we have been dealing only with effect;  the 
true philosopher wishes to understand the cause  of  a  
given effect .  
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I t  is  a  matter  of  general  knowledge that  Mr.  Ford,  
Mr.  Edison and Mr.  Firestone are close personal 
fr iends,  and have been so for many years;  that  in 
former years they were in the habit  of  going away to 
the woods once a year for a period of rest ,  meditat ion 
and recuperation.  

But i t  is  not  generally known-it  is  a  grave doubt 
if  these three men themselves know it- that  there exists  
between the three men a bond of harmony which has 
caused their  minds to become blended into a "Master 
Mind" which is  the real source of the power of each.  
This mass mind,  growing out  of  the co-ordination of 
the individual minds of Ford,  Edison and Firestone, 
has enabled these men to "tune in" on forces (and 
sources of  knowledge) with which most men are to no 
extent  familiar .  

If  the student doubts ei ther the principle or  the 
effects here described,  let  him remember that more 
than half  the theory here set  forth is  a  known fact .  For 
example,  i t  is  known that these three men have great 
power.  I t  is  known that  they are wealthy.  I t  is  known 
that  they began without capital  and with but  l i t t le  
schooling.  I t  is  known that  they form periodic mind 
contacts .  I t  is  known that  they are harmonious and 
fr iendly.  I t  is  known that their  achievements are so 
outstanding as to make i t  impossible to compare these 
achievements with those of other men in their  
respective f ields of  act ivi ty.  

All  these "effects" are known to practical ly every 
school-boy in the civil ized world,  therefore there can 
be no dispute as far  as effects are concerned.  

Of one fact  connected with the cause  of  the 
achievements of  Edison,  Ford and Firestone we may 
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be sure,  namely,  that these achievements were in no 
way based upon tr ickery,  deceit ,  the "supernatural" or  
so-called "revelat ions" or  any other form of unnatural 
law. These men do not  possess a stock of legerdemain.  
They work with natural  laws;  laws which,  for the most 
part ,  are well  known to al l  economists  and leaders in 
the f ield of  science,  with the possible exception of the 
law upon which chemistry of  the mind is based.  As yet 
chemistry of  the mind is  not  sufficiently developed to  
be classed,  by scientif ic  men,  in their  catalogue of 
known laws.  

A "Master  Mind" may be created by any group of 
people who wil l  co-ordinate their  minds,  in a spir i t  of 
perfect harmony. The group may consist  of any 
number from two upward.  Best  results  appear 
available from the blending of six or seven minds.  

I t  has been suggested that Jesus Christ  discovered 
how to make use of  the principle of  mind chemistry, 
and that  His seemingly miraculous performances grew 
out of  the power He developed through the blending of 
the minds of His twelve disciples.  I t  has been pointed 
out  that  when one of the disciples (Judas Iscariot)  
broke fai th the "Master  Mind" immediately 
disintegrated and Jesus met with the supreme 
catastrophe of His l i fe.  

When two or more people harmonize their  minds 
and produce the effect  known as a "Master  Mind," 
each person in the group becomes vested with the 
power to contact  with and gather knowledge through 
the "subconscious" minds of al l  the other members of  
the group.  This power becomes immediately 
noticeable,  having the effect  of  st imulating the mind 
to a higher rate of vibration,  and otherwise evidencing
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i tself  in the form of a more vivid imagination and the 
consciousness of  what appears to be a sixth sense.  I t  
is  through this  sixth sense that  new ideas wil l  "f lash" 
into the mind.  These ideas take on the nature and form 
of the subject dominating the mind of the individual .  
If  the entire group has met for the purpose of 
discussing a given subject ,  ideas concerning that  
subject  wil l  come pouring into the minds of al l  
present,  as  if  an outside influence were dictat ing 
them. The minds of  those part icipating in the "Master  
Mind" become as magnets,  attract ing ideas and 
thought st imuli  of  the most  highly organized and 
practical  nature,  from no one knows where! 

The process of  mind-blending here described as a 
"Master  Mind" may be l ikened to the act of  one who 
connects many electr ic batteries to a single 
transmission wire,  thereby "stepping up" the power 
f lowing over that  l ine.  Each battery added increases 
the power passing over that  l ine by the amount of  
energy the battery carries.  Just  so in the case of 
blending individual  minds into a "Master  Mind." Each 
mind,  through the principle of mind chemistry, 
s t imulates al l  the other minds in the group,  unti l  the 
mind energy thus becomes so great that  i t  penetrates 
to and connects with the universal  energy known as 
ether,  which,  in turn,  touches every atom of the entire 
universe.  

The modern radio apparatus substantiates,  to a 
considerable extent ,  the theory here expounded.  
Powerful  sending or broadcasting stat ions must  be 
erected through which the vibrat ion of sound is 
"stepped up" before i t  can be picked up by the much 
higher vibrat ing energy of the ether and carried in al l  
directions.  A "Master  Mind" made up of many
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individual  minds,  so blended that  they produce a 
strong vibrat ing energy,  consti tutes almost  an exact  
counterpart  of  the radio broadcasting stat ion.  

Every public speaker has fel t  the influence of 
mind chemistry,  for  i t  is  a  well  known fact  that  as 
soon as the individual  minds of  an audience become 
"en rapport" (at tuned to the rate of  vibrat ion of the 
mind of the speaker) with the speaker,  there is  a  
noticeable increase of enthusiasm in the speaker 's 
mind,  and he often rises to heights of oratory which 
surprise al l ,  including himself .  

The f irst  f ive to ten minutes of the average 
speech are devoted to what is  known as "warming up." 
By this  is  meant the process through which the minds 
of  the speaker and his audience are becoming blended 
in a spiri t  of  PERFECT HARMONY. 

Every speaker knows what happens when this  
state of  "perfect  harmony" fai ls  to material ize upon 
part  of  his  audience.  

The seemingly supernatural phenomena occurring 
in spir i tualist ic  meetings are the result  of  the reaction,  
upon one another,  of the minds in the group.  These 
phenomena seldom begin to manifest  themselves under 
ten to twenty minutes after  the group is  formed, for 
the reason that  this  is  about the t ime required for the 
minds -in the group to become harmonized or blended.  

The "messages" received by members of a 
spir i tualist ic  group probably come from one of two 
sources,  or  from both,  namely:  

First :  From the vast  s torehouse of the 
subconscious mind of some member of the group; or  

Second: From the universal  s torehouse of the
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ether,  in which,  i t  is  more than probable,  al l  thought  
vibrat ion is  preserved.  

Neither any known natural  law nor human reason 
supports  the theory of communication with individuals 
who have died.  

I t  is  a  known fact that  any individual  may explore 
the store of  knowledge in another 's  mind,  through this 
principle of  mind chemistry,  and i t  seems reasonable 
to suppose that  this  power may be extended to include 
contact with whatever vibrat ions are available in the 
ether,  if  there are any.  

The theory that  al l  the higher and more refined 
vibrat ions,  such as those growing out  of thought,  are 
preserved in the ether grows out  of  the known fact 
that  nei ther matter nor energy (the two known 
elements of the universe)  may be ei ther created or 
destroyed.  I t  is  reasonable to suppose that  al l  
vibrat ions which have been "stepped up" sufficiently 
to be picked up and absorbed in the ether,  wil l  go on 
forever.  The lower vibrat ions,  which do not  blend with 
or otherwise contact  the ether,  probably l ive a natural 
l i fe  and die out.  

All  the so-called geniuses probably gained their  
reputat ions because,  by mere chance or otherwise, 
they formed all iances with other minds which enabled 
them to "step up" their  own mind vibrat ions to where 
they were enabled to contact  the vast  Temple of  
Knowledge recorded and fi led in the ether of the 
universe.  All  of  the great  geniuses,  as far as this 
author has been enabled to gather the facts,  were 
highly sexed people.  The fact  that  sexual  contact  is  
the greatest  known mind stimulant lends color to the 
theory herein described.  
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Inquiring further into the source of economic 
power,  as manifested by the achievements of  men in 
the f ield of  business,  let  us study the case of the 
Chicago group known as the "Big Six,"  consist ing of 
Wm. Wrigley,  Jr . ,  who owns the chewing gum 
business bearing his name, and whose individual 
income is  said to be more than Fifteen Mill ion Dollars 
a year;  John R. Thompson,  who operates the chain of  
lunch rooms bearing his  name; Mr.  Lasker,  who owns 
the Lord & Thomas Advert ising Agency; Mr.  
McCullough, who owns the Parmalee Express 
Company, the largest  t ransfer business in America; 
and Mr.  Ritchie and Mr.  Hertz,  who own the Yellow 
Taxicab business.  

A rel iable financial  report ing company has 
est imated the yearly income of these six men at  
upwards of Twenty-five Mill ion Dollars 
($25,000,000.00),  or an average of more than Four 
Mill ion Dollars a year per man. 

Analysis  of  the entire group of six men discloses 
the fact  that not  one of them had any special  
educational  advantages;  that  al l  began without capital  
or  extensive credit ;  that  their  f inancial  achievement 
has been due to their  own individual  plans,  and not  to 
any fortunate turn of the wheel  of  chance.  

Many years ago these six men formed a friendly 
al l iance,  meeting at  s tated periods for the purpose of 
assist ing one another with ideas and suggestions in 
their  various and sundry l ines of business endeavor.  

With the exception of Hertz and Ritchie none of 
the six men were in any manner associated in a legal 
Partnership.  These meetings were str ict ly for the 
purpose of co-operat ing on the give and take basis  of  
assist ing one another with ideas and suggestions,  and
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occasionally by endorsing notes and other securi t ies to 
assist  some member of the group who had met with an 
emergency making such help necessary.  

I t  is  said that  each of the individuals belonging to 
this  Big Six group is  a  mill ionaire many t imes over.  
As a rule there is  nothing worthy of special  comment 
on behalf  of a  man who does nothing more than 
accumulate a few mill ion dollars.  However,  there is  
something connected with the f inancial  success of  this  
part icular  group of men that is  well  worth comment,  
s tudy,  analysis  and even emulation,  and that  
"something" is  the fact  that they have learned how to 
coordinate their  individual  minds by blending them in 
a spir i t  of  perfect  harmony, thereby creating a "Master 
Mind" that unlocks,  to each individual  of the group,  
doors which are closed to most  of the human race.  

The United States Steel  Corporation is  one of the 
strongest  and most  powerful industr ial  organizations 
in the world.  The Idea out  of which this  great 
industr ial  giant  grew was born in the mind of Elbert  
H. Gary,  a  more or less commonplace small-town 
lawyer who was born and reared in a small  I l l inois 
town near Chicago.  

Mr.  Gary surrounded himself  with a group of men 
whose minds he successfully blended in a spiri t  of 
perfect harmony, thereby creating the "Master  Mind" 
which is  the moving spir i t  of the great  United States 
Steel  Corporation.  

Search where you will ,  wherever you find an 
outstanding success in business,  f inance,  industry or 
in any of the professions,  you may be sure that  back 
of the success is  some individual  who has applied the 
principle of  mind chemistry,  out  of which a “Master
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Mind" has been created.  These outstanding successes 
often appear to be the handiwork of but  one person,  
but  search closely and the other individuals whose 
minds have been co-ordinated with his  own may be 
found.  Remember that  two or more persons may 
operate the principle of  mind chemistry so as to create 
a "Master  Mind." 

POWER (man-power) is  ORGANIZED 
KNOWLEDGE, EXPRESSED THROUGH 
INTELLIGENT EFFORTS! 

No effort  can be said to be ORGANIZED unless 
the individuals  engaged in the effort  co-ordinate their 
knowledge and energy in a spir i t  of  perfect  harmony. 
Lack of such harmonious co-ordination of effort  is  the 
main cause of  practical ly every business fai lure.  

An interesting experiment was conducted by this  
author,  in collaboration with the students of a well  
known college.  Each student was requested to write an 
essay on "How and Why Henry Ford Became 
Wealthy." 

Each student  was required to describe,  as a part  
of  his  or  her essay,  what  was believed to be the nature 
of  Ford's  real  assets ,  of  what these assets  consisted in 
detai l .  

The majori ty of  the students gathered f inancial 
s tatements and inventories of the Ford assets  and used 
these as the basis  of  their  est imates of  Ford's  wealth.  

Included in these "sources of  Ford's  wealth" were 
such as cash in banks,  raw and finished materials  in  
stock,  real  estate and buildings,  good-will ,  est imated 
at  from ten to twenty-five per cent of  the value of  the 
material  assets .  
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YOU cannot become a 

power in your 

community nor 

achieve enduring 

success in any worthy 

undertaking until you 

become big enough to 

blame yourself for 

your own mistakes 

and reverses. 
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One student  out  of the entire group of several  
hundred answered as fol lows: 

"Henry Ford 's assets consist ,  in the main,  of  two 
i tems,  viz. :  (1)  Working capital  and raw and finished 
materials;  (2)  The knowledge,  gained from experience,  
of  Henry Ford,  himself ,  and the co-operat ion of a well  
t rained organization which understands how to apply 
this  knowledge to best  advantage from the Ford 
viewpoint .  I t  is  impossible to est imate,  with anything 
approximating correctness,  the actual  dollars  and 
cents value of ei ther of  these two groups of  assets ,  but 
i t  is  my opinion that  their  relat ive values are:  

"The organized knowledge of the Ford 
Organization………………………………………75%    
 The value of  cash and physical  assets  of  every 
nature,  including raw and f inished materials . . .25%” 

This author is  of the opinion that this  s tatement 
was not  compiled by the young man whose name was 
signed to i t ,  without the assistance of some very 
analytical and experienced mind or minds.  

Unquestionably the biggest  asset  that  Henry Ford 
has is  his  own brain.  Next to this  would come the 
brains of  his  immediate circle of  associates,  for  i t  has 
been through co-ordination of these that  the physical  
assets  which he controls  were accumulated.  

Destroy every plant  the Ford Motor Company 
owns:  every piece of  machinery;  every atom of raw or 
f inished material ,  every f inished automobile,  and 
every dollar  on deposit  in any bank,  and Ford would 
st i l l  be the most  powerful man, economically,  on 
earth.  The brains which have built  the Ford business 
could duplicate i t  again in short  order.  Capital  is
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always available,  in unlimited quanti t ies,  to such 
brains as Ford's .  

Ford is  the most powerful  man on earth 
(economically)  because he has the keenest  and most  
practical  conception of the principle of  ORGANIZED 
KNOWLEDGE of any man on earth,  as far  as this 
author has the means of knowing.  

Despite Ford 's great power and f inancial  success,  
i t  may be that  he has blundered often in the 
application of the principles through which he 
accumulated this  power.  There is  but  l i t t le  doubt that  
Ford's  methods of mind co-ordination have often been 
crude;  they must  needs have been in the earl ier  days 
of this experience,  before he gained the wisdom of 
applicat ion that  would natural ly go with maturi ty of  
years.  

Neither can there be much doubt that  Ford's  
applicat ion of the principle of  mind chemistry was,  at  
least  at  the start ,  the result  of  a chance al l iance with 
other minds,  part icularly the mind of Edison.  I t  is  
more than probable that  Mr.  Ford 's  remarkable insight  
into the laws of nature was f irst  begun as the result  of 
his  fr iendly al l iance with his own wife long before he 
ever met ei ther Mr.  Edison or Mr.  Firestone.  Many a 
man who never knows the real source of his  success is  
made by his  wife,  through application of the "Master  
Mind" principle.  Mrs.  Ford is a  most remarkably 
intel l igent  woman, and this  author has reason to 
believe that  i t  was her mind,  blended with Mr.  Ford 's ,  
which gave him his f irst  real  s tart  toward power.  

I t  may be mentioned,  without in any way 
depriving Ford of any honor or glory,  that  in his  
earl ier days of experience he had to combat the
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               NOTICE
Study  this chart carefully and com-
pare  the   ratings of  these  ten men
before grading  yourself, in the two
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THE FIFTEEN LAWS OF SUCCESS
   I.    Definite Chief Aim 100    100    100    100    100    100    100    100    100    -     
   II.   Self-Confidence 100    80      90      100    75      80      50      100    60      75      
  III.  Habit of Saving 100    100    75      50      20      40      30      40      100    -     
  IV.  Initiative & Leadership 100    60      100    100    60      90      20      100    25      90      
   V.  Imagination 90      90      80      80      70      80      65      90      50      60      
  VI.  Enthusiasm 75      80      90      100    60      90      50      80      50      80      
 VII.  Self-Control 100    90      50      75      95      75      80      40      100    50      
VIII.  Habit of Doing More Than Paid For 100    100    100    100    100    100    100    100    100    -     
  IX.  Pleasing Personality 50      90      80      80      80      75      90      100    40      50      
   X.  Accurate Thinking 90      80      75      60      90      80      80      90      70      20      
  XI.  Concentration 100    100    100    100    100    100    100    100    100    75      
 XII.  Cooperation 75      100    100    50      90      40      100    50      60      50      
XIII.  Profting by Failure 100    90      75      60      80      60      60      40      40      -     
XIV.  Tolerance 90      100    80      75      100    70      100    10      75      -     
 XV.  Practicising Golden Rule 100    100    100    100    100    100    100    -     100    -     

——————

GENERAL AVERAGE 91      90      86      82      81      79      75      70      71      37      

Grade yourself in
these    two    col-
umns, before and
after   completing
the  Law  of  Suc-
ces course.
BEFORE    AFTER

The ten men who have been analyzed, in the above chart, are well known
throughout the world. Eight of these are known to be success-ful, while two are
generally considered to have been failures. The failures are Jesse James and
Napoleon Bonaparte. They have been analyzed for comparison. Carefully
observe where these two men have been graded zero and you will see why they
failed. A grading of zero on any one of the Fifteen Laws of Success is sufficient to cause
failure , even though all other grades are high.

Notice that all the successful men grade 100% on a Definite Chief Aim.
This is a prerequisite to success, in all cases, without exception. If you
wish to conduct an interesting experiment replace the above ten names
with the names of ten people whom you know, five of whom are successful
and five of whom are failures, and grade each of them. When you are
through, GRADE YOURSELF, taking care to see that you really know
what are your weaknesses.
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YOUR SIX MOST  
DANGEROUS ENEMIES 

 
An After- the-Lesson Vis i t  With the  Author 

 

 
 

The Six Specters are labeled: Fear of  Poverty,  
Fear of Death,  Fear of  I l l -Health,  Fear of  the 
Loss of  Love,  Fear of  Old Age,  Fear of 
Crit icism. 
 

Every person on earth is afraid of something. Most 
fears are inherited. In this essay you may study the 
six basic fears which do the most damage. Your fears 
must be mastered before you can win in any worth-
while undertaking in life. Find out how many of the 
six fears are bothering you, but more important than 
this, determine, also how to conquer these fears. 
 
IN this picture you have the opportunity to study 

our six worst  enemies.  
These enemies are not  beautiful .  The art is t  who 

drew this  picture did not paint the six characters as 
ugly as they real ly are.  If  he had,  no one would have 
believed him. 
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As you read about these ugly characters analyze 
yourself  and find out which of them does YOU the 
most damage! 

·  ·  ·  ·  ·  ·  ·  ·  
The purpose of this  essay is  to help the readers of  

this  course throw off  these deadly enemies.  Observe 
that the six characters are at  your back,  where you 
cannot conveniently see them. 

Every human being on this  earth is  bound down to 
some extent  by one or more of these unseen FEARS. 
The f irst  s tep to be taken in kil l ing off  these enemies 
is  to f ind out  where and how you acquired them. 

They got  their  grip upon you through two forms 
of heredity.  One is  known as physical  heredity,  to 
which Darwin devoted so much study.  The other is  
known as social  heredity,  through which the fears,  
supersti t ions and beliefs of men who l ived during the 
dark ages have been passed on from one generation to 
another.  

Let  us study,  f irst ,  the part  that  physical  heredity 
has played in creating these six BASIC FEARS. 
Start ing at  the beginning,  we find that  Nature has been 
a cruel  builder.  From the lowest  form of l i fe to the 
highest,  Nature has permitted the stronger to prey 
upon the weaker forms of animal l ife.  

The f ish prey upon the worms and insects,  eat ing 
them bodily.  Birds prey upon the f ish.  Higher forms of 
animal l i fe  prey upon the birds,  and upon one another,  
al l  the way up the l ine to man.  And, man preys upon 
al l  the other lower forms of animal l i fe,  and upon 
MAN! 
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The whole story of evolution is  one unbroken 
chain of  evidence of cruelty and destruction of the 
weaker by the stronger.  No wonder the weaker forms 
of animal l i fe have learned to FEAR the stronger.  The 
Fear consciousness is  born in every l iving animal.  

·  ·  ·  ·  ·  ·  ·  ·  
So much for the FEAR instinct  that  came to us 

through physical  heredity.  Now let  us examine social  
heredity,  and f ind out  what part  i t  has played in our 
make-up.  The term "social  heredity" has reference to 
everything that  we are taught,  everything we learn or 
gather from observation and experience with other 
l iving beings.  

Lay aside any prejudices and f ixed opinions you 
may have formed, at  least  temporari ly,  and you may 
know the truth about your Six Worst  Enemies,  s tart ing 
with:  

THE FEAR OF POVERTY! It  requires courage to 
tel l  the truth about the history of this enemy of 
mankind,  and st i l l  greater  courage to hear the truth 
after  i t  has been told.  The Fear of  Poverty grows out 
of  man's  habit  of preying upon his  fel low men, 
economically.  The animals which have inst inct,  but no 
power to THINK, prey upon one another physical ly.  
Man, with his  superior  sense of intuit ion,  and his  more 
powerful  weapon of THOUGHT, does not  eat his  
fel low man bodily;  he gets  more pleasure from eating 
him FINANCIALLY. 

So great  an offender is  man,  in this respect ,  that  
nearly every state and nation has been obliged to pass 
laws,  scores of  laws,  to protect  the weak from the 
strong.    Every blue-sky law is  indisputable evidence
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of man's  nature to prey upon his  weaker brother 
economically.  

The second of the Six Basic Fears with which 
man is  bound down is:  

THE FEAR OF OLD AGE! This Fear grows out of  
two major causes.  First ,  the thought that  Old Age may 
bring with i t  POVERTY. Secondly,  from false and 
cruel sectarian teachings which have been so well  
mixed with f ire  and brimstone that  every human being 
learned to Fear Old Age because i t  meant the approach 
of another and,  perhaps,  a  more horrible world than 
this .  

The third of the Six Basic Fears is :  
THE FEAR OF ILL HEALTH: This Fear is  born 

of both physical  and social  heredity.  From birth unti l  
death there is  eternal  warfare within every physical 
body; warfare between groups of cel ls ,  one group 
being known as the friendly builders of  the body,  and 
the other as the destroyers,  or  "disease germs." The 
seed of Fear is  born in the physical  body,  to begin 
with,  as the result  of  Nature 's  cruel  plan of permitt ing 
the stronger forms of cel l  l i fe to prey upon the 
weaker.  Social  heredity has played i ts  part  through 
lack of cleanliness and knowledge of sanitat ion.  Also,  
through the law of suggestion cleverly manipulated by 
those who profi ted by ILL HEALTH. 

The fourth of  the Six Basic Fears is :  
THE FEAR OF LOSS OF LOVE OF SOMEONE: 

This Fear f i l ls  the asylums with the insanely jealous,  
for  jealousy is nothing but  a form of insanity.  I t  also 
f i l ls  the divorce courts  and causes murders and other 
forms of cruel  punishment.  I t  is  a  holdover,  handed 
down through social  heredity,  from the stone age when
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man preyed upon his fel low man by steal ing his mate 
by physical  force.  The method,  but  not  the practice,  
has now changed to some extent .  Instead of physical  
force man now steals  his fel low man's  mate with 
pret ty colorful  r ibbons and fast  motor cars and bootleg 
whisky,  and sparkling rocks and stately mansions.  

Man is improving.  He now "entices" where once 
he "drove." 

The fif th of the Six Basic Fears is :  
THE FEAR OF CRITICISM: Just  how and where 

man got  this  Fear is  diff icult  to determine,  but  i t  is  
certain that  he has i t .  But for this  Fear men would not 
become bald-headed.  Bald heads come from tightly 
f i t t ing hat-bands,  which cut  off  the circulat ion from 
the roots of  the hair .  Women seldom are bald because 
they wear loose f i t t ing hats .  But for  Fear of  Cri t icism 
man would lay aside his  hat  and keep his  hair .  

The makers of clothing have not been slow to 
capital ize this Basic Fear of mankind.  Every season 
the styles change,  because the clothes makers know 
that  few people have the courage to wear a garment 
that  is  one season out of  step with what  "They are al l  
wearing." If  you doubt this  (you gentlemen) start  
down the street  with last  year 's  narrow-brimmed straw 
hat on,  when this  year 's  s tyle cal ls  for the broad brim. 
Or (you ladies) ,  take a walk down the street  on Easter  
morning with last  year 's  hat  on.  Observe how 
uncomfortable you are,  thanks to your unseen enemy, 
the FEAR OF CRITICISM. 

The sixth,  and last  of the Six Basic Fears is  the 
most  dreaded of them all .  I t  is  cal led:  

THE FEAR OF DEATH! For tens of thousands of
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years man has been asking the st i l l  unanswered 
questions -  "WHENCE?" and "WHITHER?" The more 
crafty of  the race have not been slow to offer the 
answer to this  eternal  question,  "Where did I  come 
from and where am I going after  Death?" "Come into 
my tent,"  says one leader,  "and you may go to Heaven 
after  Death." Heaven was then pictured as a wonderful 
ci ty whose streets  were l ined with gold and studded 
with precious stones.  "Remain out  of  my tent  and you 
may go straight  to hell ."  Hell  was then pictured as a 
blazing furnace where the poor vict im might have the 
misery of burning forever in brimstone.  

No wonder mankind FEARS DEATH! 
·  ·  ·  ·  ·  ·  ·  ·  

Take another look at  the picture at  the beginning 
of this  essay and determine, i f  you can,  which of the 
Six Basic Fears is  doing you the greatest  damage.  An 
enemy discovered is  an enemy half  whipped.  

Thanks to the schools and colleges man is  s lowly 
discovering these Six Enemies.  The most  effective 
tool  with which to f ight  them is ORGANIZED 
KNOWLEDGE. Ignorance and Fear are twin sisters .  
They are generally found together.  

But for IGNORANCE and SUPERSTITION the 
Six Basic Fears would disappear from man's  nature in 
one generation.  In every public l ibrary may be found 
the remedy for these six enemies of  mankind,  
providing you know what books to read.  

Begin by reading The Science of Power,  by 
Benjamin Kidd,  and you wil l have broken the strangle 
hold of most  of  your Six Basic Fears.  Follow this by
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reading Emerson's  essay on Compensation.  Then 
select  some good book on auto-suggestion (self-
suggestion) and inform yourself  on the principle 
through which your beliefs  of today become the 
reali t ies of  tomorrow. Mind In the Making,  by 
Robinson,  wil l  give you a good start  toward 
understanding your own mind.  

·  ·  ·  ·  ·  ·  ·  ·  
Through the principle of social  heredity the 

IGNORANCE and SUPERSTITION of the dark ages 
have been passed on to you.  But,  you are l iving in a 
modern age.  On every hand you may see evidence that 
every EFFECT has a natural  CAUSE. Begin,  now, to 
study effects  by their  causes and soon you wil l  
emancipate your mind from the burden of the Six 
Basic Fears.  

Begin by studying men who have accumulated 
great  wealth,  and find out  the CAUSE of their  
achievements.  Henry Ford is a  good subject  to start  
with.  Within the short  period of twenty-five years he 
has whipped POVERTY and made himself  the most 
powerful  man on earth.  There was no luck or chance 
or  accident  back of his  achievement.  I t  grew out of  his  
careful observation of certain principles which are as 
available to you as they were to him. 

Henry Ford is not  bound down by the Six Basic 
Fears;  make no mistake about this .  

If  you feel  that  you are too far  away from Ford to 
study him accurately,  then begin by selecting two 
people whom you know close at  hand; one 
representing your idea of FAILURE and the other 
corresponding to your idea of SUCCESS. Find out
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what made one a fai lure and the other a success.  Get 
the real  FACTS. In the process of  gathering these 
facts  you will  have taught yourself  a  great  lesson on 
CAUSE and EFFECT. 

Nothing ever just  "happens." Everything,  from the 
lowest  animal form that  creeps on the earth or  swims 
in the seas,  on up to man, is  the EFFECT of Nature 's  
evolutionary process.  Evolution is "orderly change." 
No "miracles" are connected with this  orderly change.  

Not only do the physical  shapes and colors of  
animals undergo slow, orderly change from one 
generation to another,  but  the mind of man is  also 
undergoing constant  change.  Herein l ies your hope for 
improvement.  You have the power to force your mind 
through a process of rather quick change.  In a single 
month of properly directed self-suggestion you may 
place your foot  upon the neck of every one of your Six 
Basic Fears.  In twelve months of  persistent effort  you 
may drive the entire herd into the corner where i t  wil l  
never again do you any serious injury.  

You will  resemble,  tomorrow, the DOMINATING 
THOUGHTS that  you keep al ive in your mind today! 
Plant  in your mind the seed of DETERMINATION to 
whip your Six Basic Fears and the batt le  wil l  have 
been half  won then and there.  Keep this  intention in 
your mind and i t  wil l  s lowly push your Six Worst 
Enemies out  of  sight ,  as they exist  nowhere except  in 
your own mind.  

The man who is  powerful  FEARS nothing;  not  
even God. The POWERFUL man loves God, but  
FEARS Him never!  Enduring power never grows out 
of  FEAR. Any power that  is  buil t  upon FEAR is bound
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to crumble and disintegrate.  Understand this  great 
t ruth and you wil l  never be so unfortunate as to try to 
raise yourself  to power through the FEARS of other  
people who may owe you temporary al legiance.  

 
 
Man is  of  soul and body formed for deeds 
Of high resolve;  on fancy's boldest  wing  
To soar unwearied,  fearlessly to turn 
The keenest  pangs to peacefulness,  and taste  
The joys which mingled sense and spiri t  yield;  
 
Or he is  formed for abjectness and woe,  
To grovel  on the dunghil l  of  his  fears,  
To shrink at  every sound, to quench the f lame  
Of natural  love in sensualism, to know  
That hour as blest  when on his  worthless days  
The frozen hand of death shall  set  i ts  seal ,   
Yet  fear  the cure,  though hating the disease.  
 
The one is  man that  shall  hereafter be,  
The other,  man as vice has made him now.  

-SHELLEY. 
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ONE of the most 

destructive evils is 

slanderous talk. It 

breaks human hearts 

and ruins reputations 

with a ruthlessness 

unknown in connection 

with all other evils. 

 




